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1. OBLIAA NTH®OPMANUA O JUCHUIIVIMHE

PabGouass mporpamma maucuuruinHbl «MHOCTpaHHBINM $I3BIK» COCTaBJICHAa Ha OCHOBAaHUU
(dbenepalbHOTO TOCYJAapCTBEHHOTO 00pa30BaTEIBLHOTO CTAaHJIApPTa BBICHIETO OOpa30BaHUS IO
HampaBieHuto noArotoBku 38.03.02 «MeHemxkMeHT» (YpOBEHb OakajgaBpuaTa), YTBEPKICHHOTO
npukazoM MuHucTepcTBa oOpazoBanus M Hayku Poccuiickoit @eneparuu  12.01.2016 Ne7 ot u
y4eOHOT0 TUTaHA HATMIPABJICHUS TOJTOTOBKH « MeHeKMeHT», podwis (mporpaMMa OakamaBprara)
«YnpaBieHUE OpraHu3aluen.

TpymoeMKOCTh AUCIUTUTHHBL: 18 3.¢. / 648 akageMUYecKuX 4acoB, B TOM uuciie 136 yacoB
KOHTAKTHOW paboThl U 476 4acOB CaMOCTOSITENILHOM padOThI 00YJarOIIUXCS.

Pacnpeneﬂe}me YacCoB JUCHHUIIMHBI 110 ceMECTpaM U BUAaAM 3aHATHH 1O y‘leﬁHOMy IJIaHy:

KoJsmn4yecTBo 4acoB
Bua y4eOHoii paGoThI Beero no Cemectpet
yueonomy | 2 3 4 50678
IUIAHY
KonTakTHas padora (Bcero): 136 26 22 32 56
B ToMm uuce:
Jlexun
[IpakTHueckue 3aHATHA 116 24 20 24 48
KoHntpoib camocTosiTenbHOM
pabotsl (KCP) 20 2 2 8 8
CamocrosiTeibHas padoTa 476 118 158 112 88
(Bcero):
Buael npoMexyTOYHOM Jauer ¢
aTrrecranuu (3K3aMeH, 3a4eT, 36 3auer . | 3auer | DK3aMeH
N OIICHKOM

3a4eT ¢ OleHKOI)
OBIIAS Yacer: 648 144 180 144 180
TPYA10€MKOCTh
MHCHUILTHHBL: 3.e.: 18 4 5 4 5

2. MEJH U 3AJAYMN JUCTUTLINHBI

JlaHHas TUCIMIUIMHA TI0 CBOEMY XapaKTepy SIBIIIETCS KOMMYHUKATHBHOM W HaIllpaBlieHa Ha
dbopMUpOBaHHE W DPAa3BUTHE PEUYECBBIX YMEHUH, (OPMUPOBAHHWE CIHOCOOHOCTH M TOTOBHOCTH
MCIIOJTb30BaTh MHOCTPAHHBIN S3bIK KaK HHCTPYMEHT B CHTYAIH PEATbHONH KOMMYHHUKAIIHH.

JucuuiuinHa UMeeT CBOed Ieibio c(hOpPMHUPOBATh W/HIU Pa3BUTHh S3BIKOBBIE W pPEYCBEHIC
HABBIKM U YMEHHSI B ayIMPOBAHHUH, YCTHOW PeuM (IMAJOTHYECKOW U MOHOJOTHYECKON), YTCHUU U
MUCHME.

Heab IMCHMNJIMHBI - MTOBBINICHUE UCXOAHOTO YPOBHS BJIAJICHHUS WHOCTPAHHBIM SI3BIKOM,
JOCTUTHYTOM Ha TpeNbIaymed cTyneHn oOpa3oBaHus, W (QOpMHpPOBaHHE Yy CTYICHTOB
HEOOXOJMMOTO U JIOCTATOYHOTO YPOBHS KOMMYHHKATHBHON KOMIICTCHIIUM JUISL PEIICHHS

COLIMAIbHO-KOMMYHHUKATHBHBIX 33J]ad B Pa3MUYHBIX OO0JACTSIX OBITOBOM, KyJIbTYPHOH H




HpO(I)eCCHOHaHBHOﬁ ACATCIIBHOCTU IIpU O6H.[€HI/II/I C Sap}I6e)KHBIMI/I napTHepaMu, a TaK¥XE IJId

JaJbHEeHIIero caMooOpa3oBaHusI.

3agauu THCHUTIINHBI:

. (dopMupOBaTh y CTYICHTOB 3HAHWS, YMCHHS W HaBBIKM B OOJACTH YCTHOW M NMHUCHMEHHOM
MPAKTHKU PA3rOBOPHON W TPO(ECCHOHATLHO-JCIOBOM peYd W HUCIOJIB30BaHUE HUX B
npodecCHOHATBHOMN JIEATETBHOCTH 110 HATIPABICHHUIO TIOATOTOBKH;

. O3HAaKOMHTH CTYACHTOB C OCOOCHHOCTSIMH  JICKCHYECKOH  CHCTEMBI ~ H3y4aeMOro
MHOCTPAHHOTO SI3bIKa, (YHKIMOHAILHON M CTHIMCTHYECKOH nuddepeHtmanyeni S36IK0BbIX
Cpe/CcTB, HamOoyiee MPOIYKTUBHBIMH CIIOBOOOPA30BATEIbHBIMUA MOJICIISIMH U3y4aeMOro
HHOCTPAHHOI'O $3bIKa,

. COBEPILICHCTBOBATh HABBIKM DACIIO3HABAHUS W IOHMMAHUS TIpaMMaTHYecCKHX GOpM H
KOHCTPYKIIMH B OTIOpE Ha pa3In4HbIC TPU3HAKA TPAMMATUYECKUX SBICHH, a TAK)KE HAaBBIKA
YHOTpeOIeHUS TPaMMaTUIECKIX KOHCTPYKIIUH B Pa3IMYHBIX PEUEBBIX CUTYAIHSX;

o pa3BUuBaTb KOMMYHHUKAaTUBHBIC KOMIICTCHIINH, HCO6XO)II/IMOI\/'I JJIsA TBOp‘IeCKOfI ACATCIIBHOCTH
B TIOBCEJIHCBHOM OOIICHUH, B OOIICCTBEHHO-TIOMUTUYECKON M HAYYHO-NIPO(ECCHOHATBHOM
chepax;

. IpHOOIIATh CTY/ACHTOB K CaMOCTOSITEIBHON MCCIIENOBATENbCKOW padoTe Ham S3BIKOM,
pa3BuUBaTh Yy CTYACHTOB aHAIMTHYSCKUH MoAX0a K U3Yy4Ya€MbIM SA3BIKOBBIM SBJICHHUAM IIYTEM

COIIOCTABJICHUA UX C COOTBCTCTBYIOIIUMU ABJICHUAMHA POJHOI'O A3bIKA.

3. MECTO JUCHUIIYIMHBI B YHEBHOM IIJIAHE

VYyebnass nuctumiauHa «MHOCTpaHHBIM S3BIK» OTHOCHTCS K Onoky 1. JlucuurivHbl
(Monynm). bazoBas wacte. M3yueHnue naHHOW AMCHUIUIMHBI Oa3upyeTcs Ha MaTepHualie, U3y4YeHHOM
B paMKaxX MIKOJIBHOTO Kypca. JIUCIUMIWHBL, TPH H3YYEHHH KOTOPBIX OYAYT HCIOIB30BATHCS
3HAHMS, YMEHUS U HaBBIKHU, TPUOOPETEHHBIE B PE3yJIbTaTEe U3YUCHUS TUCIUIUTUHBI « THOCTpaHHBIN

A3BIK) - «HO)IFOTOBKa 1o aHFHHfICKOMy A3BIKY».

4. IINTAHUPYEMBIE PE3YJIbTATBI OBYUYHEHUA 11O JUCHUIIJIMHE JJISA
®OPMUPOBAHMS KOMIIETEHIIUM OBYUAIOIINUXCS

Pe3synbratel ocBoeHHMs 00pa3oBaTeIbHONW MPOrpaMMbl (KOMIIETEHIIMH OO0YYaroIIuxcs)
olnpeneNnsoTcs TpeOoBaHUAMHU (eepaIbHOr0 TroCyJIapCTBEHHOIO (eaepanbHOro CTaHgapra Io
HaNpaBJICHUIO TOATOTOBKM U (OPMHUPYIOTCS B COOTBETCTBUM C MaTpHLEH KOMIETECHIU

oOpa3oBarenbHON Tporpammbl. [lnaHupyembie pe3ysbTaThl OOy4eHHs MO AUCIUIUIMHE (3HAHUS,



yMEHHUS,

HaBBIKI/I) o0ecreunBaroT JOCTUIKCHUC PC3YJIbTATOB OCBOCHUA O6p330BaTeHLHOﬁ

nporpaMMbl M (OPMHPYIOTCS B COOTBETCTBHM C KapTaMH KOMIIETEHIMH 00pa3oBaTeIbHOM

IIPOrpaMMBlI.

ugp

KOMIIETCHIIUHU

HaunmenoBanue

KOMIICTCHIIUN

ILiianupyemble pe3yJbTaThl 00y4eHUs!
1o JUCHUILINHE

OK—+4

CriocoOHOCTh K
KOMMYHUKAIUHU B
YCTHOU U
MMHCHLMEHHOM
dbopmax Ha PyCCKOM
Y MHOCTPAHHOM
SI3BIKAX JJIS
peleHus 3aaa4y
MEKITMYHOCTHOTO U
MEXKYJIbTYPHOTO
B3aNMOICHUCTBHSA

3Hath:

CHUCTEMY M CTPYKTYPY MHOCTPAHHOTO SI3bIKA;

- pa3IMyHBIE  acMeKThl  fA3bIKA:  (DOHETHUYECKOH,
JEKCUYECKUM, TpaMMaTUUYeCKUuil, B T.4. CTPYKTypy
noctpoeHuss (Qpas, MNPEIOKEHH, BBICKa3bIBaHUS,
L[EJIOCTHOTO TEKCTA.

- aJIeKBaTHbIC S3BIKOBBIC CPEJICTBA JUIS peaH3aluu
OCHOBHBIX PEYEBbIX (DYHKIIHUH;

- COBPEMCHHBIE TEXHUKHU U CTIOCOOBI IeTTOBOM
MUCbMEHHOW M YCTHOM KOMMYHHUKAIIUH;

- KPUTEPHH, TIPEIBSIBISIEMbIC K 0()OPMIICHHUIO
JIETTIOBOM KOPPECIIOHICHIINY;

- OCHOBHBIE TPEOOBAHUS K CO3JJAaHUIO JACTIOBOMA
MIPE3CHTALNH;

- KyJBTYpPY, CTWJIb )KU3HHU, HAITMOHALHBI MEHTAJIUTET
HOCHUTEJIEH SI3BbIKa JJI TIpEAOTBpAllCHHUA HCIIOHUMaHUA
Ha MEXJIMYHOCTHOM U NMPO(ECCHOHATILHOM YPOBHE.

Ymersn:

- IOHUMAThb pedb HOCHUTENsI/NIel s3bIKa B YCTHOH M
MMCbMEHHOH (opmax;

- QJIGKBaTHO BOCIIPOM3BOIUTH HEOOXOOMMBIH Habop
KOHCTPYKIMA W TEPMUHOB B MOHOJIOTUYECKOU U
JIMATIOTUYECKON peyn;

- TIOHMMaTh AyTEHTUYHbIC MUCHBMEHHbBIE TEKCTHI,
HCIIONB3YS pa3Hble TEXHUKU YTCHUS;

- W3BIEKaTh HEOOXOAUMYI0 HWHPOpPMAIHIO U3
OPUTMHAJIBHOTO TEKCTAa Ha HMHOCTPAaHHOM  A3BIKE,
aHaJIM3UPOBaTh, 00001IaTh, AETATh BHIBOADI.

- BECTU JICJIOBYIO KOPPECIOHCHIIMIO;
- IOHUMATh HA CIIyX Peub HOCUTENIEH SA3bIKA.

Baapern:

- HabopoOM SI3BIKOBBIX CPEICTB, HEOOXOIUMBIX IS
peanu3alnuu yCIelHoH KOMMYHUKAIIUM B KOMaH/IE;

- HaBBIKAMH PabOTHI CO CIIPABOYHOMN JIUTEPATYPON U
CII0BapsMH;

- TEXHMKAMHM AapryMEHTAallud BEICHHsA JIUCKYCCUU B
YCTHOM M THCBMEHHOM BHUJE, IOJb3YSICh 3HAKOMBIM
JEKCUYECKMMHU M  I'paMMAaTH4EeCKUMH  CPEJICTBAMU
A3bIKA;

- TEXHOJIOTHEN CO3JaHMs ACJIOBOM IIPE3EHTALUN Ha
MHOCTPAHHOM S3BIKE;

- HaBbIKaMH (UKCHPOBaHHMS OCHOBHOM wuaen H
BTOPOCTEIIEHHBIX J€Taled B YCTHOW M IHCbMEHHOHN
KOMMYHHKAIIHU.




5. CTPYKTYPA U OFBEM JIUCHUIIJINHBI

Cemectp n3yuenus: 1

Buabl yueOHo# padoThI

KonrakTHas padora CamocTrosiTeqibHasi paboTa Hpomexy ®opmup
(B yacax) ToMHas @®opMBbI TEKYIIETo | yeMmble
Pazgen, moayinb IMoapa3zaen, Tema aTTecTa
IIpakTn B yacax ¢opmMbI opranuzanun KOHTPOJIS KOMIIeTe
Jlekuum | yeckme | KCP CaMOCTOATEJIbHONH padoThl st B qacax HIIUH
3aHATHS
Tema 1.1. Globalization ) 4 i 18 IloBTOpEHNE PO IEHHOTO ) OK-4
(TIpaKTHKYM) MaTepHaiza
Pasnen 1. Global  |Tema 1.2. Brands ) 4 i 18 [ToBTOpEeHue npoiineHHOro ) OK-4
Market (IpaKTHKyM) Martepuana
Tema 1.3. Advertising ) 4 i 18 IloBTOpEHNE PO IEHHOTO ) OK-4
(IpakTUKyM) Marepuaa YerHsiif onpoc,
Tema 2.1. Employment ) 4 i 18 IToBTOpEHME NTPONUIEHHOTO ) MUChMEHHBIE OK-4
(TIpaKTHKYM) MaTepHaiza TOMAIIIHUE 3aJaHus
Tema 2.2. Trade 4 18 [ToBTOpEeHUE TpoiiIeHHOTO OK-4
Paszen 2. Business | (TIPakTHKyM) MaTepuaia
organization Tema 2.3. Organization ) 18 [ToBTOpEHNUE MPOIIEHHOTO OK-A4
(IpakTHKyM) MaTepuaa
Tema 2.4. Money IToBTOpEHME MPONIEHHOTO
- 2 - 8 - OK-4
(IpakTUKyM) Marepuana
IToaroroBska k
dopMa UTOTOBOTO KOHTPOJIS
- - - 2 KOHTPOJIBHOMY - - -
3ayer
MEPOIPHSTHIO
- 24 2 118

HToro:

144




CemecTp uzyuenmus: 2

Bunbl vaedHoii padoThI pomexy
Konrakras padora CamocTosiTeqbHast padoTa TotHaH ®o ®opmupye
(B yacax) aTTecTa PMEI Mble
Pasznen, moxyan Hoapasznaen, Tema Tpakru usi B uacax | TeKyllero P —
(¢popMsbI oprannzanun KOHTPOJISI
Jecunn| - ueckue | KCP| - b uacax CaMOCTOSITEeJIbHOI padoThI "
3aHATHUSA
Tema 3.1. Ethics ) ) ) 16 IToBTOpEHME TIPOHIEHHOTO ) OK-4
(IpakTUKyM) Marepuala
Tema 3.2. Change [ToBTOpEeHME NPOHAEHHOTO
Pasnien 3. Strategy (IpaKTHKyM) ¢ ) 2 ) 16 pMaTeplfanaﬂ ) OK-4
2;;2:11 iﬁ(y i{t)rategy ) ) ) 16 HOBTOpi/II-;I:iee II)'II/I;););;[CHHOFO ) OK-4
;Fnelxlall( ;lHLy S{;ﬂtures ) ) ) 16 HOBTOpifaI/;ee I1)11/]?30;13;[6:HHoro ) OK-4
. " YcTHbli
. |Tema 4.2. Leadershi [ToBTOpEHKE MPOUAECHHOTO
Paznen 4. Leadership (IpaKTHEYM) P - 2 - 16 pMaTepI/II)an;[ - orpoc, OK-4
Tera 43, C — - " MUCHMCHHBIC
ema 4.3. Competition . 2 ) 16 OBTOPEHUE IIPOUIECHHOTI'O _ JOMAILHHE OK-4
(mpakTHKYM) . MaTepHaﬂua 3a/[aHus
ema 5.1. Innovations OBTOPEHHE TPOIIEHHOTO
tewa 5.1 Innovat . 2 . 16 1 : OK-4
(TIpakTUKyM) Marepuaia
Tema 5.2. Business and [ToBTOpEeHME TPOHAEHHOTO
. - 2 - 16 - OK-4
. environment (MMPaKTUKYM) Marepuala
Paszien 5. Business Tema 5.3. Franchisin IToBTOpEHME POHIEHHOTO
vision > & - 2 - 14 P POXL - OK-4
(TpakTUKyM) MaTepuana
Tewa 5.4. Business [ToBTOpEHKE MPOUAEHHOTO
communication - 2 - 14 p POHA - OK-4
Marepuaia
(TIpaKTHKyM)
®dopma UTOTOBOTO KOHTPOJIS i i i ) [MoaroroBka K KOHTPOJILHOMY - i i
3a4eT ¢ OLeHKOI MEPOTPUSATHIO
- 20 2 158
Hroro:
ror 180

Cemectp n3yuenus: 3




Buabl yueoHoii pa6oThl

IMpomeiky
KOHT?:T:;’;)S%ON CamocTosTeqbHast padoTa TOYHAS Dopmbl (I)oplxsllzpyeM
Pazgen, moayanb MMoapaszges, Tema aTrrecra TEeKy1LIero S —
MpakTu s B 4acax KOHTPOJIs1
Jleknuu qyecKue KCP| B yacax popmer opramil'saunn "
€CaMOCTOSATEJILHON padoThl
3aHATUSA
Tema 6.1. The nature of MoBTobeHIe ThOHICHHONo
management - 2 - 12 p POHA - OK-4
MaTepuaa
(TpakTHKyM)
Tema 6.2. Management [ToBTOpPEHME PONAEHHOTO
- 2 - 12 - OK-4
) Styles (IpakTHKyM) Marepuaiza
ii?ij;afl;;ilgelg: Tema 6.3. Team Building ) ) ) 12 [ToBTOpEHKE NpoOiiIEeHHOTO ) OK-4
(TpakTHKyM) Marepuana
Tema 6.4. Risk ) ) ) 12 IToBTOpEHUE MPOHIEHHOTO ) OK-4
(TIpaxTHKyM) marepuaia
Tema 6.5. Crisis i ) i 12 [ToBTOpEHUE NPOItIEHHOTO i VeTHBII OK-4
management (TIPaKTUKyM) MarepHaia ompoc,
Tema 7.1. Motivation in [LOBTODCHIE MDOACHHONO [IMCbMEHHBIE
Paznmen 7. Motivation |Management - 2 - 10 p ponz - JOMalIHue OK-4
MaTtepuraia
(TpakTHKyM) 3aaHus
Tewma 8.1.Communication ) 2 ) 10 [ToBTOpEHUE MPOUAEHHOTO ) OK-4
in Business (mpakTukym) MaTepuaa
Tema 8.2. E-commerce [ToBTOpEHUE MPOUIEHHOTO
Paznen 8. - 2 - 10 - OK-4
- (TIpakTHKyM) Marepuana
Communication in T 23, Cust N =
Business ema 8.3. Customer ) 4 ) 10 OBTOPEHHE TIPOIIEHHOTO ) OK-4
service (IpaKTHKYM) MaTepuana
Tema 8.4. Writing report [ToBTOpEHKE TpOiiIEHHOTO
- 4 - 10 - OK-4
(mpakTHKyM) Marepuana
@DopMa UTOrOBOTO KOHTPOJIA 2 IToaroToBka kK KOHTPOJBHOMY
3auer MEPONPHUATHIO
" - 24 8 112
TOro:
144

CemecTp u3yuenusi: 4




Buasbl yueOHo# padoThI

KonrakTHas padoTa

CamocrosiTeibHasi padoTa

IIpome:xy

TOYHAA aTTeCTa

DopMbl

DopmupyemMsbl

(B 4acax) ouf B yacax
Pa3nen, monyan Iloppasnes, Tema I TeKyLIero e
PaKTH KOHTPOJISI | KOMIETEeHIINH
Jlekuun| 4eckme |KCP| Buacax (bopmer OpraHmsaiin P
SAHSTHSE CaMOCTOSATeIbHON padoThI
Tema 9.1 Globalization and oBTODEHHE DOMICHHONO
Global Management - 6 - 10 p PO - OK-4
(npaxTaiyM) Marepuana
Tewma 9.2. Coca Cola Company i 6 i 10 IToBTOpEHME TIPOHIEHHOTO i OK-4
IIPAKTHUKYM Martrepuaiia
(p ym) p
Tema 9.3. Success ) 6 ) 10 IToBTOpEHME IPOHIEHHOTO i OK-4
MPAKTHKYM MaTepuana VeTHEBIH
(mp ym) p
Tema 9.4. General Motors ) 6 ) 10 IToBTOpEHME IPOHIEHHOTO i ompoc, OK-4
Paznen 9 Global | Company (mpakruxym) MaTeprana MUCbMEHHBIE
Companies Tema 9.5. Failures IToBTOpEHME TIPOHIEHHOTO AOMAITHHE
- 6 - 10 - 3a/laHus OK-4
(IpaKTHUKyM) Marepuaia
Tema 9.6. Microsoft Company ) 6 ) 12 IToBTOpEHME IPOHIEHHOTO i OK-4
MPAKTHKYM MaTepuana
(p ym) p
Tema 9.7. Virgin Group ) 6 ) 12 IToBTOpEHME IPOHIEHHOTO i OK-4
Company (IIpaKTHKyM) Marepuaia
Tema 9.8. Future of the i 6 i 12 [ToBTOpEeHME NPOIiIEHHOTO i OK-4
Business (mpakTHKyM) MaTtepuala
®opma UTOTOBOTO KOHTPOJIA ) ) ) ) IToaroroBka K KOHTPOJBHOMY i ) )
IK3aMeH MEPOIPHUATHIO
- 48 8 88 - 36 - -
Hroro: 180
Bcero: 648




6. COIAEPXAHME JUCHUIIJINHBI

Paznen 1. Global Market

Tema 1.1. Globalization

Cryaentsl u3ywarorT TeMy [mobGamusamus. CrmocoObl W METObI, MPUBOJANINE K
I'mobanm3amuu. M3yuyaroT JdekcuKy mo Teme. [lomoKuTenbHble W OTpUIIATENbHBIE MOCIEACTBUS
nporiecca riaodanmu3anud. V3y4aroT TepMUHOIOTHIO IPOBEACHHS TeIC(POHHBIX IEPETOBOPOB.

Tema 1.2. Brands

CTyaeHTBl 3HAKOMSATCS ¢ TeMO Ha mpumepe MupoBbix Mapok: IBM, Coca-Cola, Disney.
OO6cyxnaroT mpoOdIeMBbl, CBSI3aHHBIC ¢ MUPATCTBOM M MYTH UX pelieHus. V3ydueHrne TepMUHOIOTHH,
HEOOXOIMMOM ISl IPOBEICHHS JICJIOBBIX MIEPETOBOPOB U COOPAHUI MEXKITyHAPOJHOTO YPOBHSI.

Tema 1.3. Advertising

CTyaeHTBl 3HAKOMSATCS C Pa3IWYHBIMH BHJIAMH PEKJIaMbl, METOJAaMHU PEKJIaMHPOBaHUS.
Yyarcs, Kak IPaBHILHO MPOBOJUTH PEKIAMHYIO KammaHuto. M3yuaior (pa3bl, HEOOXOIUMBIE NS

MOCTPOCHUA YCHGIHHOﬁ MMpE3CHTaIl1H. I/IHI[I/IBI/IIIyaJII)HaSI MMPE3CHTALUs 11O TEMC.

Pasnen 2. Business Organization

Tema 2.1. Employment

CtyneHTsl U3ydyaroT Hambosiee BakHbIE (DaKTOpPBI, HEOOXOAMMBIE JJISI MOTYyYEHHUS PaOOTHI.
Nzyuaror cmocoObl yCHEMIHOTO MPOXOXACHUS W TpoBeneHus coOecegoBaHus. M3ywaror
TEPMHHOJIOTHIO, HEOOXOIUMYIO JJIsi TIPOBEACHUS COBEIIAHUN BHYTPU KOMMaHMU. Bumel pesrome.
CTyaeHThl y4aTcsi COCTaBIATh PE3IOME.

Tema 2.2. Trade

CTy}IeHTBI 3HAKOMATCA C pa3JIMYHBIMU BHUAAMU TOPI'OBJIN. HSyanOT 0COOEHHOCTH BHEIIHEHN
Y BHYTPEHHEU TOProBJIM. 3HAKOMSTCS ¢ MpaBuiaMu opopMieHHus akkpeauTnBa. COBEPIICHCTBYIOT
HABBIKM BEJCHUSA TMEPETOBOPOB, HU3YYAIOT pAa3IMYHbIe TPHEMBI IS JOCTIKEHHUS HauOolee
3¢ (EeKTUBHOTO pe3ybTaTa.

Tema 2.3. Organization

CryneHThl 3HAKOMATCA C BHUIAMH KommaHud. M3ydaoT mnpuémsl, CcrocoOCTBYIOIIHE
CO3/IaHUIO OJIArONpUATHON paboueit cpeapl. 3HAKOMSTCS ¢ PAaBWJIAMU M CTPYKTypaMu OOIICHUS B
cdepe OuzHeca.

Tema 2.4. Money

3HaKOMCTBO C (PMHAHCOBBIMH OTHOILICHUSIMU B SKOHOMHUKE U UX TpaUUIECKUM OTPAKEHUEM.

06yquI/Ie COCTaBJICHUIO U HAITUCAHHUIO OTUCTOB.



Pasnea 3. Strategy

Tema 3.1. Ethics

3HaKOMCTBO C 3THKOH B cepe Ou3Heca M pa3IuYHBIMU HOpMamH 3Tukera. OOcCykaeHue
npobaeM Koppynuuu 1 60pbObl ¢ Heil. CTyIeHThl U3y4aloT TEPMUHOJIOTHIO 110 TAHHOM TeMe, JUIs
HaXO0XJIEHUS BBIXO/A U3 CJIOKHBIX IKOHOMUYECKUX CUTYalUH.

Tema 3.2. Change

CryneHTsl ywaTcsl BblpakaTb CBOM MBICIM MO TeMe H3MeHeHusa. Kak B MOBceIHEBHOM
’KM3HM, TaK U B cpepe OU3Heca. YuaTcs npaBuiiaM HanmucaHUs oT4ETOB. COBEPIIEHCTBYIOT HABBIKH
IIPOBEJCHUS COBELIAHUM.

Tema 3.3. Strategy

CryneHTsl 3HaAKOMSATCSA ¢ TepMUHOM «(Ctparerus» B meioM. M3ydaroT BUIBI cTpaTeruii u
TaKTHUK, HEOOXOMUMBIX JUISl JIOCTH)KEHHS, IOCTAaBICHHON Ienu. M3ydaooT pasnuuus Mexay

TCPMHUHOM CTPATCIUA U TaKTHUKA. PazButne yMeHHf/'I W HAaBBIKOB IIPUHATHUA pemeHHﬁ.

Pa3nea 4. Leadership

Tema 4.1. Cultures

3HAKOMCTBO C KYJIbTypaMH pa3HbIX CTpaH, MOBEACHUEM JIIOJEH, UX TpaJulUsIMU U
oOpryasimu. OTIEHKAa W aHaIM3 WX BIUSHHUS Ha BeleHUE OM3Heca. 3HAKOMCTBO C OCOOEHHOCTSIMH
BeJIeHUs] OM3HEeca ¢ BOCTOYHBIMHU JIEJIOBBIMH MapTHepaMu. Pa3paboTka cOOCTBEHHBIX CTpaTeruii B
JlaHHOM cdepe.

Tema 4.2. Leadership

3HaKOMCTBO C MHUPOBBIMH JIJIEpaMU B TOJUTUKE U SKOHOMHKE. OOCyXIEeHUE KayecTB
aujaepa, pacuiMpeHue JeKCHMKd 1o TeMe. CTyneHThl MOdy4aroT NpeJCTaBlIeHHE O HaBbIKaxX
yIpaBJIeHUs KPYIHBIMH, MUPOBBIMU KOMITAHHUSIMH.

Tema 4.3. Competition

CTyneHTbl 3HAKOMATCA C JKOHOMHUYECKMM TEPMHUHOM «KOHKYPEHIUS» U €€ BHJIaMHU.
W3y4aroT BIMsSHNME KOHKYPEHIIMH HAa COCTOSHUE Pa3IMYHBIX PBIHKOB. PaccMaTpuBalOT OCHOBHBIE
CTpaTeruy JTOCTMKEHUS KOHKYpPEHTOCIOCOOHOCTH. CTyAEHThl pa3pabaThIBalOT CBOU COOCTBEHHBIE

CTpAaTCTUYCCKUC JIEeNCTBUS JIJIsI MpeoaO0JICHUA HpeHHTCTBHﬁ B PCHICHUU MMOCTABJICHHLIX 3a/iaY.

Pa3nea 5. Business vision

Tema 5.1. Innovations

CTyneHTbl 3HAKOMSATCS C pa3luYHbIMM  H300peTeHusiMU. OOCYyXIaloT HEOObIYHBIE
n300peTeHus], UCTIONb3Ys JIEKCUKY TI0 TaHHOH Teme. PaccmaTpuBaroT mpenmyIiiecTBa HHHOBAIUN B

cdepe ppiaka. M3ydaroT METOIBI YCIIENTHOTO TIPEICTaBICHNS HHPOpMaIUK B GopMe MPE3CHTAIIHN.



Tema 5.2. Business and environment

CTyneHThl M3ydaloT MOHSATHE OKpY’Kalollas Cpela BO B3aMMOCBS3M C BEJCHUEM OH3Heca.
BinsiHMe pa3snuyYHBIX KOMIIAHWA Ha COCTOSIHME OKPY’KAOIIEW Cpelbl. 3HAKOMSATCS C PA3JIMYHBIMU
KOMIaHUSMH, KOTOPbIE BHOCAT BKJIAJ B COXpAaHEHHE OKPY KaIOIIEH Cpebl.

Tema 5.3. Franchising

CTyneHThl 3HAKOMSTCS C TEPMHUHOM «(paHIIM3UHT: BbIJauya KOMIIAHMEH JMICH3MH Ha
MPOM3BOJACTBO WM TMPOAAXY ToBapa mona e€ Mapkod (dbpanmmsel)». M3ydaroT HEOOXOIUMYIO
TEPMHHOJIOTHIO Ha TpHUMepax pazIUYHbIX MEXKIYHapOJIHBIX KoMmmnaHuil. Haxomar mpumepsl Ha
PoccuiickoM peIHKe.

Tema 5.4. Business communication

CTyneHThl 3HAKOMATCA C TEPMUHOJOTHEH M MOHSATHEM OW3HEC JTHUKeTa, JJIs BEACHUS

JCJIOBBIX IICPECTOBOPOB. Ynqua}oT CBOHM HaBbIKH 06HI€HI/I$I B ,I[CJIOBOI;'I cpeac.

Pa3nea 6. Insights Into Management

Tema 6.1. The nature of management

CTyaeHTbl 3HAKOMSTCSL C MOHATUEM MEHEIKMEHTa, ero 3HauyeHueM. CTyJeHTbl 3HAKOMSITCS
C TEPMHUHOJIOTHEW, HEOOXOJUMOHN JUIs OMUCAHHUS YepT IMOJIOKUTEIBHOIO M OTPHUIATEIBHOTO
yIpaBJIEHIA.

Tema 6.2. Management Styles

UTO MOKHO U Yero Henb34 JIeJaTh MeHepKepaM. TpH CTUIIS yIIpaBJIeHHUS.

WHTEpBBIO € DKCIIEPTOM IO CTWIAMHU ynpasieHus. KadectBo ynpasieHus. Kak oueHuTh
00paTHYIO CBSI3b OT COTPYIHUKOB, YTOOBI YIYUIIUTh CTHJIN yIIPABICHHUSL.

Tema 6.3. Team Building

CryneHTsl U3y4aloT CHocoObl paboThl B KOMaHAe, OOCYXITAIOT HJIeH, KaK CO37aTh
YCHEWHYI0 KOMaHay. M3y4aroT JIEKCUKY 10 TEME.

Tema 6.4. Risk

CtyaeHTsl 0O0CYXKIAIOT BHJIBI MTOBCETHEBHOTO pHUCKa M PHUCKa B Om3Hece. PUCK, KOTOPBIA
MO3KET OBITh MOJYYEH B X0JIe Ipolecca riodaln3aini.

Tema 6.5. Crisis management

CryneHTsl OOCYXIAlOT BOIPOCHI IO TEME KPU3UC B YIPABICHUH. 3HAKOMATCA C
Pa3IMYHBIMHM CUTYallUSIMH, BBI3BIBAIOIIMMH Kpu3uc. M3ydaroT myTH pelieHus: BbIXOAA U3 KpU3HCa.
W3y4aroT mpueMbl 3ampamuBaHus HWHGOOPMALMKA B CIOXKHBIX SKOHOMHUYECKHUX CHUTYallUsiX U

rpaMOTHO OTBCYATh HA MOCTABJICHHBLIC BOIIPOCHI.
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Pa3nen 7. Motivation

Tema 7.1. Motivation in Management

CtyaeHTsl  OOCYXXJAlOT HEOOXOJMMOCTh MOTHBAIIMM PYKOBOJCTBA M  TEpCcOHAIA
OpraHW3allii,; BAKHOCTh, 3HAYUMOCTH TMpOILECCA MOTHBALMU; 3aKOHBI  BBICTPAaWBAHHUS

MOTHBAIIMOHHBIX TCIIOYCK, MCTO/IbI «n30aBIICHUS» OT «BBIT' OpPCBIINX» pa6OTHI/IKOB.

Pa3znen 8. Communication in Business

Tema 8.1. Communication in Business

CTyneHThl M3yd4aloT KavyecTBa XOPOIIEro coOecelHrKa, (aKTOpbl BaKHbIe B OOIICHHH U
¢dbopmbl 001IeHNs (BUABI MUCBMEHHOTO U YCTHOTO 00IIeHus ). M3y4eHne u TpeHUHT HOBON JIEKCHKH
10 TEME. COBepIHCHCTBYIOT CBOH KOMMYHI/IKaTI/IBHBIe HABBIKHA. HSy‘I&I—OT BUbI np06neM, C
KOTOPBIMH OHU MOTYT CTOJIKHYTBCS B IMPOIIECCE OOIICHUSI.

Tema 8.2. E-commerce

CTyneHThl M3y4aloT BUJBI PUCKA, KOTOPHIE MOTYT OBITh MOIYYEHBI B pe3yJIbTaTe TOPTOBIHU B
MHTEpHEeTe. BHUIBI IPOIYKTOB M YCIYT, IPENOCTABISIEMbIX B MHTEpHETE. V3ydaroT TEpMHHBI IO
TeMe TOprowis. M3ydaroT Meroapl MOCTpoeHUs A(DPEKTUBHONW TMPE3CHTAMH IJIs  yCICIIHON
MPOJIAKU CBOETO MPOAYKTA CBOMM MOTCHIIMATBHBIM MTOKYTATEISAM.

Tema 8.3. Customer service

CryneHThl U3y4yaloT HOBBIE HJIeU B cpepe 00CTyKUBaHUS KIIMEHTOB. V3yuyaroT 10CTOMHCTBA
M HEJIOCTAaTKW Pa3HBIX BUIOB OOIIeHUs ¢ KiaueHTaMu. CTYJIEHTHI ydaTcs MHUCATh MUChMO-KaIo0y.
CoBepIIeHCTBYIOT HaBBIKH ayIUPOBAHUS 10 TaHHOU TeMe.

Tema 8.4. Writing report

CTyneHThl U3y4aloT CTPYKTYpY HallMCaHUs O0T4YeTa, HEOOXOIMMYI0 TEPMHUHOJIOTHIO. 3aluTa

HHIWUBUYAJIbHBIX OTUYETOB.

Paznen 9. Global Companies

Tema 9.1. Globalization and Global Management

Crymentsl m3ydatoT TeMy «lmoGamuzamms». CrnocoObl W METOJBI, TNPHBOAAIINE K
I'mobanuzamuu. M3ydaror snekcuky mo Teme. llojoxkurenbHble W OTpHULIATENbHBIE MOCIEICTBHS
nporecca rio0anu3anui. MeToapl BXOXKACHUS B MHUPOBOM pBIHOK. CTYIEHTHI aHAIH3HPYIOT
Pa3HHIY MEXIYy TI00adbHBIM M JIOKAJbHBIM MEHEHKMEHTOM. JlenaroT cBOT-aHaM3, aHAIM3UPYS
NPEUMYIIECTBA U HETOCTATKA 00OMX BHJIOB.

Tema 9.2. Coca Cola Company

CTyneHThl 3HaAKOMSATCS C UCTOPUEH CO3/1aHUsl KOMIIAaHHUH, C e ocHoBaTessiMu. OOCYXIaroT

npeuMynieCTBa U HEJOCTATKH 9TOM KOMIIaHUH.



Tema 9.3. Success

N3yvaroT nekcuky 1o TeMme «Ycmex». 3HaKoMsATCS € TEpPMHMHOJIOTMEW Ha HpHUMepe
yCHEHmHbIX KOMIAHWW K mrojed. COBEpHIEHCTBYIOT HABBIKM BEJCHMS NEperoBopoB. M3ywaror
Ka4yecTBa, KOTOPBIMHU 00JIaJaeT YCHEIIHbIN YeT0BeK.

Tema 9.4. General Motors Company

M3yyaroT HCTOpUIO KOMIIAHWM, 3aHMMaeMO€ MECTO Ha MHPOBOM apeHe, e€
KOHKYPEHTOCIIOCOOHOCTh Ha pBIHKE M (OpMylly ycrexa, MecTo, 3aHuMaemoe Ha Poccuiickom
PBIHKE.

Tema 9.5. Failures

CryneHTsl M3y4yalOT MpPUYMHBI Kpaxa KommaHui. Ilytm BbIXOJa U3 CIOXKHBIX
HKOHOMHUYECKUX cuTyanuid. O630p pHIHKOB, KOTOPbIE 00aHKPOTUIIHC.

Tema 9.6. Microsoft Company

W3y4aroT HCTOpPHUI0O KOMIIAHHMH, 3aHMMAeMOE€ MECTO Ha MHUPOBOM DBIHKE, €€
KOHKYPEHTOCIIOCOOHOCTh Ha pBIHKE M (OpMylly ycrexa, MecTo, 3aHMMaeMoe Ha Poccuiickom
PBIHKE.

Tema 9.7. Virgin Group Company

W3y4aroT HUCTOpUI0 KOMIIAHWHM, 3aHMMAEMOE MECTO Ha MHpOBOH apeHe, €€
KOHKYPEHTOCIIOCOOHOCTh Ha pbIHKE M (OpMylly ycrexa, MecTo, 3aHMMaeMoe Ha Poccuiickom
PBIHKE.

Tema 9.8. Future of the Business

CTyIeHThl U3y4aloT NMPUYMHBI, IO KOTOPHIM KOMIIAHUU CTAaHOBATCS TI00anbHbIMU. [TyTH HX

paciiipCHus. IIerTarorcs CIHIPOTHO3UPOBATH SKOHOMHNYCCKOC COCTOSAHUC CTPAHLI B 6YI[yIII€M.

7. CAMOCTOATEJBHASA PABOTA OBYYAIOIIIUXCA

B pamkax ngaHHOW y4eOHOW AMCHUIUIMHBI OOYYalONIUECS BBIMOJHIIOT CaMOCTOSTEIBHYIO
paboTy B BHJIC IOBTOPECHHUS MMPOUICHHOTO MaTepraa 10 BCEM U3y4aeMbIM TeMaM JIECATH Pa3JIeiioB,
YCTHO W MHCHbMEHHO (MMMChbMEHHBIC JOMAITHUE PabOThI) OTBEYAIOT HA BOIPOCHI ISl TIOJTOTOBKH K
TEKYILIEMY KOHTPOJIIO B COOTBETCTBYIOLIEM CEMECTPE, a TAK)KE TOTOBATCA K MHAMBUIYAIbHBIM WIH
TPYIIOBBIM TPE3EHTAUUAM I MPOXOXKICHUS MPOMEXKYTOUHOM AaTTeCTallMM MO AUCLMIUIMHE.
[ToMmuMo 53TOrO, OOYYAIOMIMIICS OCYIIECTBISIET MOJATOTOBKY HWHIMBUIYAJIIBHOIO BOKaOyssipa IO

MIPOMJICHHOM TeMe; paboTy CO CITPaBOYHOMN JIUTEPATYPOU U CIOBApEM; pabOTy HaJl OIIMOKAMH.



8. OBPA3OBATEJIBHBIE TEXHOJIOT MU

Ha xax10M 3aHATHUN KaKJI0M TEMBI BCEX PA3ZesIoB HApsALy C TPAAULMOHHBIMU IIPUMEHSAETCSA

TEXHOJIOTHsSI TpOoOJIeMHOro OOy4eHus,

MMPpaKTUKyMa.

a HMEHHO KaXJ0€ 3aHATHE TPOBOAUTCA B (Qopme

HpI/I HU3YUCHUHA JaHHOM JUCHUILIWHBI HCIIOJIB3YIOTCA  CJICHAYIOLINC OGpﬁSOB&TGJ’IBHBIC

TCXHOJIOTHH:

Tema 3auarTusa

Buna oOpa3oBartesibHOM
TEXHOJIOTHH

dopma npoBeaeHNs 3aHATHUS

Paznen 1. Global Market,
Tema 1.1. Globalization

I/IHTCpaKTI/IBHaSI TEXHOJIOI'Us

JlenoBas / poneast urpa

Tema 1.2. Brands

I/IHTepaKTI/IBHaf{ TEXHOJIOI'UsL

Case Study (paz6op
KOHKPETHBIX CUTYalUi)

Tema 1.3. Advertising

I/IHTCpaKTI/IBHaﬂ TEXHOJIOI'Us

JlenoBasi / posieBasi urpa
Case Study (pa3zbop
KOHKPETHBIX CUTYaIlHii)

Pa3aean 2. Business Organization
Tema 2.1. Employment

I/IHTepaKTI/IBHaH TCXHOJIOTHUA

JlenoBas / posieBast Urpa

Tema 2.3. Organization

I/IHTepaKTI/IBHaH TCXHOJIOTHUA

Case Study (pa36op
KOHKPETHBIX CUTYaIlHii)

Tema 2.4. Money

I/IHTepaKTI/IBHaH TCXHOJIOT U

Case Study (paz6op
KOHKPETHBIX CUTYyAallUii)

Pa3znean 3. Strategy
Tema 3.1. Ethics

I/IHTepaKTI/IBHaH TEXHOJIOI'Us

Case Study (paz6op
KOHKPETHBIX CUTYAIIHi)

Pasnen 4. Leadership,
Tema 4.1. Cultures

I/IHTepaKTI/IBHaf{ TEXHOJIOI'UsL

JlenoBasi / poneBas urpa
Case Study (paz6op
KOHKPETHBIX CUTYAIIHi)

Tema 4.2. Leadership

I/IHTCpaKTI/IBHaﬂ TEXHOJIOI'Us

Case Study (paz6op
KOHKPETHBIX CUTYallUi)

Tema 4.3. Competition

I/IHTCpaKTI/IBHaH TCXHOJIOI'Us

JlenoBasi / posieBasi urpa
Case Study (pa36op
KOHKPETHBIX CUTYyaIlHii)

Pa3znea 5. Business vision
Tema 5.4. Business
communication

I/IHTCpaKTI/IBHaH TCXHOJIOI'Us

Case Study (paz6op
KOHKPETHBIX CUTYAIIHi)

Pa3nea 6. Insights Into
Management
Tema 6.4. Risk

I/IHTCpaKTI/IBHaH TCXHOJIOI'Us

Case Study (paz6op
KOHKPETHBIX CUTYAIIHi)

Pa3nen 9. Global Companies
Tema 9.3. Success

I/IHTepaKTI/IBHaH TCXHOJIOTHUA

Case Study (pa3z6op
KOHKPETHBIX CUTYaIlHii)

Tema 9.8. Future of the business

I/IHTepaKTI/IBHaH TCXHOJIOI'UsA

Case Study (pa3z6op
KOHKPETHBIX CUTYaIlHii)




9. TEKYIIIU KOHTPOJIb YCIIEBAEMOCTHU U IPOMEXYTOYHAS ATTECTAILIUS
MO AMCIUITJIMHE

9.1. ®opMbI KOHTPOJISI IO TUCIHUIIINHE

Texkymuii KOHTPOJIb.

B nmnpouecce u3yueHus y4yeOHOW IUCHMIUIMHBI OOYYalOIIMMHUCS MOTYT BBIIOJHITHCS
IIPOMEKYTOUHBIE  KOHTPOJIbHBIE 3aJaHus. Pe3ynbTarbl  BBINOJHEHUS 3aJaHUA  SBIIFOTCS
OCHOBaHHEM JUIsl BBICTABJIEHUS OLEHOK TEKYIIEro KOHTPOJIS MO JaHHOW Y4yeOHON IUCIMILIUHE.
Brinonnenune Bcex 3a1aHuil sABIseTCs 00s3aTENbHBIM A Beex oOydaromuxcs. OOyyaromuecs, He
BBITOJIHUBIINE B MOJHOM OObeMe BCe 3a/laHMsl, He JOMYCKaIOTCS K cAaye HK3aMEHOB, 3a4€TOB U
324€TOB C OIICHKOH 10 TaHHOH y4eOHOH AUCIUIUTHHE.

IIpome:xxyTouHast aTTecTalusl.

JUis KOHTpOJsL yCBOEHHUS OOYyYaroIIMMUCS JAaHHOM JAUCHUIUIMHBI yYEOHBIM IUIaHOM
NPeIyCMOTPEH 5K3aMEH, 3ayeT M 3a4eT C OICHKOH, KOTOpbI mpoBoguTcs B ¢opme
VHJVBHIyQIbHOW IIPE3€HTALIMM, MOHOJOTMYECKOIO BBICKA3bIBaHUs, OTBETA HA BOIPOCHI, a

TaK)Xe IPyINIIOBON JEIOBOW MPE3ECHTALINH.

9.2. OueHouHble MaTepUaJbl (OIlEHOYHbIE CPEACTBA) VIS TEKYyLIero KOHTPOJIs

YCneBaeMoCT " HpOMe)KyTO‘IHOﬁ aTTeCTalluM 10 JMCHUIIJINHE

Texkymuii KOHTPOJIb.

OneHouHble MaTepuanbl A TEKYLIEr0o KOHTPOJS MO AWCLUIUIMHE: B TEUYEHHE
CEMeCTpa OCYIIECTBISETCS IOYPOUHbIIl KOHTPOJIb YCTHBIX OTBETOB (AMAJIOTOB U MOHOJIOTOB),
ayJIMpOBaHUs, YTEHUS U MUCbMEHHBIX (ayTUTOPHBIX U JOMAIIHUX) paboT (3agaHuil). OueHka
BBICTABJISIETCS 3a pabOTy Ha KaXJOM 3aHATHUH, YUYUTHIBAIOTCS BCE BUIBI PEUEBOU
JeSITeIbHOCTH (ayAMpOBaHUe, TOBOPEHUE, YTEHUE, TIMCbMO), a TAK)KE YMEHHUE aJIeKBaTHO, MO
TE€ME, OTBETHTh Ha BOIPOCHI K TEKYIIEMY KOHTPOJIO, IMpeAcTaBieHHble Hibke. OleHKa

BBICTABJIACTCA COOTBECTCTBCHHO KPUTCPUAM OLICHUBAHMA.

Cnucok BONPOCOB /IJIsl MOATOTOBKH K TeKYIIeMy KOHTPOJII0 B 1 cemecTpe:
dopMyIMpOBKa BONPOCOB K TEKYIIEMy KOHTPOIIO B | ceMecTpe IMOJHOCTHIO
COOTBETCTBYET HANMCHOBAHHUIO M COJICPIKAHHIO 3asIBIICHHBIX TEM.
Pasznen 1. Global Market
l. What is Marketing?
2. What are characteristics of Marketing?
3. What is branding?



Why do we need brands?

What steps should a company take to create a new brand?
What is counterfeiting?

How can companies protect their brands from piracy?

What are the advantages of being the global Co?
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What are the disadvantages of being the global Co?
10.  What are the advantages of being the local Co?

11.  What are the disadvantages of being the local Co?
12. What are the ways to globalization?

13.  What is urgent: globalization or localization?

14.  Which is the longest way to globalization?

15.  Which is the fastest way to globalization?

16. Which is the longest way to glocalization?

17.  Which is the fastest way to glocalization?

Paznea 2. Business organization
1. What are the advantages of being small Co?
What are the disadvantages of being small Co, if any?
Make an overview of advertising media and methods?
How to choose the best way to advertise a product?
They say, «Advertising is not a waste of money»? Doyouagree?
Advantages of outdoor advertising over the commercials.
What is the difference between corporate and product advertising?

What methods of advertising are more effective in each case?
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What are the most efficient methods of advertising?

10. What are the least efficient methods of advertising?

11.  What makes a good advertising?

12. What are vivid examples of successful advertising? Why?
13.  What are vivid examples of unsuccessful advertising? Why?

Cnucox BONMPOCOB /1JIsl MOATOTOBKH K TEKYIIeMY KOHTPOJIIO BO 2 ceMecTpe:
@opMynuUpOBKa BOMNPOCOB K TEKYIIEMY KOHTPOJIO BO 2 CEMECTpe IMOJHOCThIO

COOTBCTCTBYCT HAUMCHOBAHUIO U COACPIKAHUIO 3asABJICHHBIX TCM.



Paspen 3. Strategy
1. Give 10 examples of unethical business activities and dwell on them.
Speak on 10 ethical business activities.
What is the difference between a leader and a manager?
Explain negative consequences of unethical business activities the company can face.
What is corruption? What types of corruption can be in business?

What are the results of corruption for a country? Name and characterize 3 of them.
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What strategies can be used inside a company to make it smaller? Name and characterize 6 of
them.
8. What strategies can be used inside a company to make it bigger or more efficient? Name and
characterize 6 of them.
9.  Give 3 arguments for and 3 against a merger.

10. How can mergers affect the future development of the company?

Paznea 4. Leadership

1. Which is worse in your opinion: to offer or to accept a bribe?

2. Make a portrait of honest business person.

3. Make a portrait of dishonest business person.

4. What is the difference between a business person and an entrepreneur?

5. What are examples of well-known business strategies?

6. Differentiate the following business strategies: a takeover, a joint venture, a merger, an
alliance

7. Which of the strategies have more advantages over the others (a takeover, a joint venture, a

merger, an alliance)?

Pasnen 5. Business vision
1. What are 3 advantages of stating one’s strategy in mission statement?

2. What are 3 disadvantages of stating one’s strategy in mission statement?

(98]

What is the difference between mission and strategy? What is more significant for a
company?

Give 5 reasons why people resist change and explain why.

What are 5 opinions of Jack Welch to change?

What are opinions of 5 business leaders to change?

What are main tips of successful business communication?
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Give key elements that a leader of a company must consider introducing the change.



10.
11.
12.
13.

What should a leader of a company avoid introducing the change to the organization?
Innovations: good or evil?

How does business affect environment?

What are positive facets and difficulties of a small business?

What are pros and cons of a global business?

Cnucok BONPOCOB /i MOATOTOBKH K TeKyllleMy KOHTPOJII0 B 3 cemMecTpe:

@opMynuUpOBKa BOMPOCOB K TEKYIIEMY KOHTPOJIK B 3 ceMecTpe MOJIHOCTHIO

COOTBCTCTBYCT HAUMCHOBAHUIO U COACPIKAHUIO 3asABJICHHBIX TCM.

Pa3nea 6. Insights Into Management

1.

2
3.
4
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11.

When, in your opinion, does a business problem become a crisis?

How can a company understand that it has faced a crisis?

Highlight the key steps the company should take to predict or handle a crisis?

Is it possible for a company to defend its reputation after a crisis and regain confidence in its
product?

How can communication in business be described?

What are the key qualities for a successful manager today?

How can unsuccessful manager be characterized?

If you’re a manager, how would you describe your management style?

To your mind, what is the best management style for Russian companies and foreign ones?

Dwell on existing management styles.

Do you agree that managers and employees should decide together what goals to achieve?

Pa3zpen 7. Motivation

l.
2.
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Who is responsible for mistakes in companies?

What are the key steps for companies in crises?

E-commerce is becoming essential. Do you agree or disagree with that? Prove your point of
view.

What are advantages of working in a team?

What are disadvantages of working in a team?

A team always needs a leader. Do you agree? Why/ why not?

Tension between team members makes a team more effective. Do you agree? Why/ why
not?

Which qualities of a person would be useful for a team work?

Which qualities of a person would be useless for a team work?



Pa3zgea 8. Communication in Business

1. What risks do businesses face?

2. What are the key steps to effective risk management?

3. Comment on the following management style: directing. Summarise the main features of
this style.

4. Comment on the following management style: discussing. Summarise the main features
of this style.

5. Comment on the following management style: delegating. Summarise the main features
of this style.

6. Comment on the following management style: delegating. Summarise the main features
of this style.

7. How does customer service in our country different from customer service abroad?

8. What types of business correspondence do you know? What are their main features?

0. How does report writing differ from other types of business correspondence?

10. What is the future of business in Russia?

Cnucok BONpPOCOB /1 MOATOTOBKH K TeKYILleMy KOHTPOJIIO B 4 cemecTpe:
®opMyJIUpOBKa BOMNPOCOB K TEKYIIEMY KOHTPOIK B 4 CeMecTpe IOJHOCTHIO
COOTBETCTBYET HAMMEHOBAHUIO U COJIEPIKAHUIO 3asIBICHHBIX TEM.

Pasznea 9. Global Companies

l. What is the future of global business?
2. Dwell on personal skills required in management. Which of them do you possess?
3. Dwell on the three different management styles (autocratic, democratic, laissez-fair). Which

of them appeals to you more? Give your reasons.

What are main peculiarities of Globalization in Management?
What are main peculiarities of Globalization in Marketing?
What are pros and cons of the process of Globalization?
What are main laws of Globalization?

What are for and anti- Globalization movements?

A S S T L

Dwell on the usefulness of the process of globalization for government, companies and
common people

10.  What is the difference between Global and Local Management?

11.  How is the process of Globalization connected with companies’ development?

12.  Give a characteristic of a global trade.

13. Speak on dependence in terms of Globalization.



14.  How does Globalization affect cultures?

15.  Dwell on the Coca-Cola Company; its SWOT-analysis.

16.  What is Success in terms of Management?

17.  Dwell on the General Motors Company; its SWOT-analysis.
18.  What kind of failures can a company face? How to avoid them?
19.  Dwell on the Microsoft Company; its SWOT-analysis.

20.  Dwell on the Virgin Group Company; its SWOT-analysis.

IIpomexyToyHas aTrecTanMsA MO0 AUCHUILINHE.

Jnst olleHKM pe3ynbTaToB OOYYEHHs] MO JUCHUUIUIMHE YYEOHBIM IIJIAHOM B TEPBOM
ceMecTpe MpeayCMOTPEH 3ayeT, MPOBOJMMBIN B (opmMe MHIMBHUIYaTbHOM NpEe3eHTaluu IO
teme: “Company History”.

JUiss OlIeHKM pe3yNbTaToB OOydeHHUs] MO JUCHMIUVIMHE Y4eOHBIM IUIAHOM BO BTOPOM
ceMecTpe MpeAyCMOTpPEH 3adeT C OLEHKOM, NpOBOAMMBIA B (opMe HHAMBUAYAIbHON
npeseHTanuu mno reme: “Product Presentation”.

Jlnst OolleHKH pe3yNbTaTOB OOy4YEeHHs MO JUCIMIUIUHE Y4YeOHBIM IUIAHOM B TPEThEM
ceMecTpe IMpelyCMOTPEeH 3adeT, MPOBOJAUMBIN B (hopMe MHIMBUAYAIBHOW NPE3CHTALUU MO
teme: “Bank Presentation (Finance)”.

st onieHKHM pe3ysIbTaToB OOYYECHHS MO JUCHIUILIMHE YYEOHBIM IIJIAHOM B YETBEPTOM
ceMecTpe MpeayCMOTpPEeH IK3aMeH, IPOBOAUMEIN B popme

1) HemoAroTOBIEHHOTO  MOHOJOIMYECKOTO  BBICKAa3bIBAaHMS IO  OJHOW U3
MPEJJIOAKEHHBIX TEM HPOAOIKUTEIBHOCTBIO 1-2 MUHYTHI;

2) otBera Ha Bompockl (3-5) mapTHepa WM NpPEnojaaBaress MOCie MPeICTaBICHHOTO
MOHOJIOT'a;

3) rpynmoBoi nenoBoi mpe3eHTauumu Mo Teme ‘‘Multinational Company” (3-5
YEIIOBEK).

10. PECYPCHAS COCTABJISIIOLIASA

Jl1st IpoBeIcHUS MPAKTUICCKUX 3aHATHN 10 JUCIUTLINHE UCIIONB3YIOTCS ayAUTOPHH C MeIra-
obopynoBaHueM (IIPOEKTOP, IKpaH, HOYTOYK) B YICOHON MeOebIO.

Jnst  camocTOSTeNbHOM paboThl  O0ydaroOIUXCS HWCHONB3YIOTCS KOMITBIOTEPHBIE KIIACCHI,
OCHAII[CHHBIC KOMITBIOTEpAaMU C JIOCTYIIOM B HHTEpHET W SIEKTPOHHYI WH(OPMAIMOHHO-
00pa3oBaTeNbHYIO Cpey By3a H HEOOXOAUMBIM MPOTPAMMHBIM 00ECTICUCHHEM.

Jlyist ipoBeieHusI KOHTPOJISI CaMOCTOSITEIbHOM pabOTHI 10 JTAaHHOM TUCIUTUITMHE HCIIONB3YOTCS

ayaAuTOpuu C MeIlI/Ia-060py,Z[OBaHI/I€M.
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JAHHOM TUCHUTUIMHE UCTIONB3YIOTCS YUeOHbIE ayIUTOPHH.

[lepeueHp NHMIIEH3MOHHOTO MPOTPAMMHOI0 00eCIIeYeHUS

I']Ji HaumeHnoBanue Tun pecypca
1 Microsoft Windows JInuensuonHoe cornamenue Microsoft - Open Value
Subscription s pemennii Education Solutions
2 Microsoft Office NoV3711475
Cy6munensnonnsiii 1oropop AO «CodrJlaita Tperiay
3 Microsoft Office Visio Ne 57736/CAM3812/84 ot 20.06.2017 Cpok neicTBust

norosopa ¢ 01.07.2017 no 30.06.2020

ITepedyenn ¢cB00OIHO pacCIIPOCTPAHSIEMOI0 IPOrPAMMHOI0 o0ecreYeHust
CIIC KoncynbranTllntoc - cipaBoYHO-IIpaBOBasi CHCTEMa OTEYECTBEHHOTO IIPOM3BOICTBA;
7-Zip — apxuBarop;
Google Chrome - GecruiaTHsiii Be0-Opay3sep;

Cepsucsl Google — 061avHbBIC CEPBUCHI.

B cootrBercTBun ¢ Ilonoxenuem o CO3JaHUHU CIICHUAaJIbHBIX YCJIOBHP'I JJIs1 HHBAJIMZI0B M JINI]

¢ OB3 undopManmoHHO-TeXHOJIOTHYEeCcKass 0aza 00pa30BaTEIBLHOTO MpoIecca MpeaycMaTpuBaeT

HCIIOJIB30BAHUC MATCPHUAIIBHO-TCXHUYCCKUX CPCACTB C YYCTOM Pa3JIMYHBIX HO30JIOTHIl MHBAJIHUI0B

u ut ¢ OB3.

11. JUTEPATYPA

11.1. OcHoBHas JuTEpaTypa

KoauuecTBo
bubaunorpadguyeckoe onucaHue Tun B
0ndIMOTEKE

Cotton, D. Market Leader: Intermediate Business English [Tekcr]:

1 | Course Book / D. Cotton, D. Falvey, S. Kent. - 3rd ed. - [China]: YueOHuk 76
Pearson, [2013]. - 176 p.
Cotton, D. Market Leader: Pre-Intermediate Business English [Tekct]:

2 | Course Book / D. Cotton, D. Falvey, S. Kent. - 3rd ed. - Slovakia: YueOHuK 115
Pearson, 2012. - 176 p. - B koM. c DVD-ROM.
Market Leader: Elementary Business English [Tekcr]: Course Book /

3 | D. Cotton [u ap.]. - New ed. - Slovakia: Pearson Education, 2011. - YueOHuk 22

160 p. - B komm. ¢ CD-ROM.

IMepuoanyeckne U3IaHMS:

AKTyaJ'IBHBIe l'[pO6J'[eMBI (1)I/IJ'[OJ'[01"I/H/I U MCETOAUKH HNPCIIOJaBaHUSA MHOCTPAHHBIX SA3BIKOB !
Hay4HbIH KypHan. — URL: https://www.elibrary.ru/contents.asp?titleid=48918

. I/IHOCTpaHHBIG SA3bIKHN B BEICIIIEH IIKOJIC: Hay‘IHBIﬁ JKYPHAJI. —

URL: https://www.elibrary.ru/contents.asp?titleid=32488 ; https://fljournal.rsu.edu.ru/



https://fljournal.rsu.edu.ru/
https://www.elibrary.ru/contents.asp?titleid=32488
https://www.elibrary.ru/contents.asp?titleid=48918

3. CoBpeMeHHbIE UCCIEIOBaHMA B 00JacTH MPENoJaBaHUs HHOCTPAHHBIX S3BIKOB B
HEes3bIKOBOM By3e: HayuHbli okypHas. — URL: https:/www.elibrary.ru/contents.asp?
titleid=53404

4. Teopus W NpakTHKa HWHOCTPAHHOTO s3bIKa B BBICIIEW IIKOJE: HAy4YHBIM KypHal. —
URL.: https://www.elibrary.ru/contents.asp?titleid=32864

5. Teopus s3bIKka U MEXKKYJIbTYpHasi KOMMYHHUKAIIMS: HAyYHbIN U MpodeccroHalbHBIN KypHa.
— URL: https://www.elibrary.ru/contents.asp?titleid=31955; https://tl-ic.kursksu.ru

11.2 /TononHuTenbHas IUTEPATYpa

I‘Di bubauorpaguyeckoe onncanue
1 Cotton, D. Market Leader: Intermediate Business English [Tekcr]: Practice File / D. Cotton, D.
Falvey, S. Kent. - New ed. - Malaysia: Pearson : Longman, 2012. - 110 p.
5 Cotton, D. Market Leader [Tekcr]: Upper Intermediate: Business English: Course Book / David
Cotton, David Falvey, Simon Kent. - New ed. - England: Pearson Education, 2006. — 173 c.
3 Rogers, J. Market Leader [Tekcr]: Practice File: Upper Intermediate Business English / J. Rogers. -
England: Pearson Education, 2004. — 112 p.
4 Crowe R., Pickford P. Market Leader [Tekct]. Alliance Video Resource book. — England, Pearson
Education Limited, 2000.
Global Market 1. Business Organisation 1. Intermediate-2 [Tekct]: handouts / compiled by N. K.
5 | Lateeva, E. D. Klimova, A. V. Yashina ; Togliatti Academy of Management. - Togliatti: [Togliatti
Academy of Management], 2009. - 36 p.
6 Mascull, B. Market Leader: Intermediate Business English [Tekct]: Teacher's Resource Book / B.
Mascull. - 3rd ed. - Spain : Pearson, 2010. - 215 p
7 Lansford, L. Market Leader: Intermediate Business English [Tekcr]: Test File / L. Lansford. - 3rd
ed. - Slovakia: Pearson, 2010. - 44 p
Business Advantage. Intermediate [Tekct]: Student's Book / A. Koester [u ap.]. - UK: Cambridge
8 .
University Press, 2012. - 192 p.
Birkin, J. Business Advantage. Intermediate [Tekct]: Teacher's Book / J. Birkin. - UK: Cambridge
9 o0
University Press, 2012. - 152 p.
10 Rosenberg, M. Business Advantage. Intermediate [Tekct]: Personal Study Book / Marjorie
Rosenberg. - UK : Cambridge University Press, 2012. - 96 p.
1 AnncumoBa, JI. A. America as a Business World [Tekct]: yue6. moco6ue / JI. A. Aaucumosa, C. A.

Uynposa ; TonpsarTuHCKas akaaemus ynpasieHus. — TonwstTu : [U3a-80 TAVY], 2007. — 230 c.

11.3. CoBpemeHnHble npodeccuoHANbHBbIE 0a3bl JaAHHBIX, HH(POPMAIIMOHHbIE

CIIpaBOYHbIC CHCTEMbI, 3JICKTPOHHBIC OM0JIMOTEYHbIE CHCTEMbI

1. ZNANIUM.COM : snextponHo-Onbanoreunas cucrema. — URL: http:/znanium.com.

1. HBOUKOH : apxuB Hayunsix xypHaioB. — URL: http:/neicon.ru.

12. METOAUYECKHUE VYKA3AHUA [JiId OBYYAKOLIUXCA 110 OCBOEHHIO
JUCHHUIIJINHBbI
OcBocHre 00y4JarOMUMCS TUCIUTUTHHEI MPEAIOIAraeT MOCEIICHUE MPAKTHICCKUX 3aHATHH,

BBITIOJITHCHHE TIPAKTUYECKUX 3aJaHUM, BBHIIOJTHEHHE 3aJIaHUK TSI CAMOCTOSTENIbHON paboThl. [Ipu



http://neicon.ru/
http://znanium.com/
https://tl-ic.kursksu.ru/
https://www.elibrary.ru/contents.asp?titleid=31955
https://www.elibrary.ru/contents.asp?titleid=32864
https://www.elibrary.ru/contents.asp?titleid=53404
https://www.elibrary.ru/contents.asp?titleid=53404

MOJrOTOBKE K MPAKTHUECKOMY 3aHATHIO O0ydYaromemycss HeOOXOIMMO IMOBTOPUTH MPOWICHHBIN
MaTepuai o U3y4yaeMoi TeME, C LIE€TIbI0 ObITh TOTOBBIM K YCTHOMY OIpPOCY, a TaKKe€ NPETOCTaBUTh
BBITIOJTHEHHbIE TMHCbMEHHBIE JOMAalllHUE 3aJaHusd. B pamkax JgaHHOW y4yeOHOW JHUCUMIUIMHBI
BbIJIENIAETCST 0c00asi pojb M 3HAUYEHHE CAMOCTOSTEIBHOM IESTENbHOCTH CTYJEHTa B Ipoliecce
oBnajieHus s3bIkoM. Ha Bcex stamax oOydeHus: oOpaiaercs BHUMaHHME Ha OOyueHHE CTYICHTOB
METOAMKE CaMooOpa3oBaHWs, KOTOpas TO3BOJSIET WM OBJAJeTh INPHUEMaMH H3BJICUCHHS
nHbOpMallMu U3 TEKCTOB, 3HAKOMHUT CO croco0aMu ee Mepefayd Kak B YCTHOM, TaKk U B
NUCbMEHHOM BHJE, a Takke B (opMe AEIOBOr0 MUChbMa, YCTHBIX JOKIAJO0B, COOOIICHUH U
IIPE3CHTALIUMN.

OcBoeHMEe TUCHUIUIMHBI [TPEIoJIaraeT BhIMOJIHEHNE TPAKTUYECKUX 3aaHUN (ITPaKTHUKH) BO
BpeMsl KOHTaKkTHOW paboThl ¢ MpernojaBaTesieM JIMOO B Yachl CaMOCTOSITENbHON paboThl. Bce
IIPAKTUYECKHUE 3alaHusl JUCLMIUIMHBI IPEJOCTABISAIOTCS MPENoAaBaTe/IIMU BO BpEMs 3aHATHH U
pasMelarTcs B JIOKAIbHOW ceTH AKaJeMUU U DJIEKTPOHHOH HH(pOpPMaMOHHO-00pa30BaTeIbHOM
cpene. BrimonHeHHble NpakTHyecKue pabOThl CAAIOTCS Ha MPOBEPKY INPENOJABATENI0 OJHUM U3
CIIEYIOIUX CHOCOOOB: MPENIOCTABIIEHNUE BBHIMIOJHEHHOIO JOMAIIHEro 3aJaHusl JIMYHO B PYKH
IIPENOAABATENI0, OTIPABKa IPENOJAaBATEN0 Ha MOYTOBBIA AmMK. [Ipu oTnpaBke npenogaBaTelnto
BBITOJIHEHHON paboThl MO MoYTe 00ydarouieMycs cieayeT 00ecneyuTh JUUHYI0 UICHTU(UKAIHIO.
Kak mpaBuio, B TeMe WIH TEKCTe MUChMa yka3biBaetcs Kypc, PO oOyuarorierocsi, JUCIHUILINHA,
TeMa, 110 KOTOPOil BhIMOIHEHA padboThl. OTAeNbHbIE MpaKTUYecKue padboThl MOTYT ObITh IPOBEPEHBI
IIPENoAAaBaTeIeM HETIOCPEICTBEHHO B ay AUTOPHH.

JUis  3aKkperuieHus TMPHOOPETeHHBIX 3HAHWM, YMEHMH M HaBBIKOB, I pa3BUTHA
CIOCOOHOCTEH K C€amMOOOydYeHHIO B JUCIMIUIMHE TIPEIyCMOTPEHAa CaMOCTOSTEIbHAs padoTa.
CamocrosiTenbHass paboTa MOXET BBINOJIHATHCS OOydYalomMMCS JIoMa WIM B ayJUTOPUAX
AKanemMMy, CIHEIMaJbHO OTBEIEHHBIX JJIS CaMOCTOSATENbHOW paboThl M OCHAIEHHBIX
HEOOXOIMMBIM TEXHUYECKUM U MPOTrpaMMHBIM oOecniedeHueM, noctynom k DMOC u OBC. [lns
YCHEIIHOTO BBINOJHEHUSI CaMOCTOSITENIbHON paboThl 00yyarouiemMycss pEeKOMEHAYEeTCsl 3apaHee
03HAKOMHTHCS C MEepevyHeM 3afaHuil U rpadukoM ee BbIMOIHEHUs. [loAroToBKa K MpakTHUYECKUM
3aHATHSAM C TOCIEAYIOUIMM YYaCTHEM B YCTHOM OIIPOCE MPEIOJIAraeT: CHCTEMAaTHUECKOE N3yUEHNE
AyTeHTUYHOTO MaTepuana M3 Y4YeOHHKOB W HMCTOYHUKOB JIOMOJHHUTEIBHON JUTEpaTyphl;
MOJTOTOBKY HMHIUBUAYaJbHOTO BOKaOyispa IO TPOWICHHOH TeMme; paboTy €O CIPaBOYHOM
JUTEPATYpOl M cioBapeM; paboTy Haa omuOkamMu. B pamkax naHHOW ydeOHOW AUCIUTUTHHBI
oOyuyaromuecs: BBIIOJIHIIOT CaMOCTOATENIbHYIO padoTy B BHMJE IOBTOPEHHUS MPOWIEHHOTO
MaTepuaja 1Mo BCEM M3y4aeMbIM TeMaM JECSITH Pa3/ieloB, YCTHO M MHCbMEHHO (TMHChMEHHBIE
JIOMaIlllHUE paboThl) OTBEYAIOT HA BOIPOCHI JJIs TOJATOTOBKM K TEKYIIEMY KOHTpPOJIIO B

COOTBCTCTBYIOIIEM CEMECTPEC, a TaKKEC TOTOBATCA K HWHAWUBUAYAJIBHBIM WKW T'PYIIIOBBIM



MPE3EHTALUSM JJIs1 TPOXOXKICHUS POMEKYTOUYHOU aTTECTALUU 110 AUCIUILIUHE.

Jns  BBIMOJMHEHUST TPAKTUYECKUX 3aJlaHMM  CaMOCTOSITEIbHOM paloThl MO  JIaHHOM
JUCIUIUIMHE B JIOMAIllHUX YCJIOBUSAX (3a mpenenamMu AkaaeMuu) oOydaromeMycsi HeoOXoIuM
MEPCOHANILHBIN KoMMblOoTep (TUTaHIIET) W MporpaMMHBIA makeT Microsoft Office ne Hmwke 10
Bepcun. CamocTosaTe bHasi padoTa COMPOBOXKAACTCS METOUIESCKIMH YKa3aHUSIMH, Pa3MEIICHHBIMU
B JIOKATBHOW CETH AKaJIeMHUW U DJICKTPOHHOW WH(GOPMAIMOHHO-00pa30BaTEILHOM Cpelie.
Metoauueckie ykazaHus —cojaepkar  (OpPMYJIHMPOBKY 3a/aHus, HPUMEPHYI0 TEXHOJOTHIO
BBITIOJTHEHMsI, opmar caauu BbIONHEHHOW paboThl. [IpenomaBaTens BO Bpemsi ayJIUTOPHBIX
3aHATHH 3apaHee 00CYXAaeT ¢ 0OyYaloUMMHUCS 33aJJaHUE CaMOCTOSATENIbHONW PabOThl U MOPSIIOK ee
cnaun. KoHCynbTamuyu 1O BBHIMOJIHEHUIO CAMOCTOSTEIBHBIX paboT, OOCYXJEHHE OTMETOK H
JIOTIYIICHHBIX OIIMOOK, 3aIllUTa OTIENbHBIX BHJIOB CAMOCTOSITEIbHBIX PAabOT OCYLIECTBIISETCS BO
Bpems KCP Ha kadeape mnpukianHoil uHGOpPMATUKM WO B ayJUTOPHUH IO PACHHUCAHHIO.
KoHncynpTanuu npenoaBaTelis 1o BHIIOJIHEHUIO CAMOCTOSTENIEHON pabOThl MOTYT OCYIIECTBISATHCS
nocpesctBoM acuHXpoHHOro (mourta, JMOC) U CHHXpOHHOTO (ZOOM, CETH) KOMMYHHUKAIIMOHHOTO
B3aMMOJICHCTBUSL 1O NPEIBAPUTEIHLHOM JOTOBOPEHHOCTH C IpernojaBaTesieM. BpInoaHsemble
CaMOCTOSITENIbHBIE PabOTHl  SABJSIOTCS DIEMEHTAMHM TEKYIIETO KOHTPOJIs U OICHMBAIOTCS
npenojasareneM. [lomyyeHHbIE OTMETKHM YYUTBHIBAIOTCS IPU BBICTABICHUM 3a4eTa, 3adyeTra C
OIICHKOM, PK3aMeHa.

@®opMoii TPOMEKYTOUHOTO KOHTPOJIS BBICTYIAET 3a4€T, 3a4eT C OLEHKOH, 3K3aMeH. 3adyer,
MPOBOAMMBIN B (hopMe HHIMBUIYaTbHOW NpPE3eHTAlMU 10 HW3YYEHHOH TeMme, BBICTAaBISETCS B
MEPBOM H TpPETheM ceMecTpax oOydeHus. Jlns ONEHKH pe3ylbTaToB OOyYEHHUs MO TUCIUILIAHE
y4eOHBIM TUIAHOM BO BTOPOM CEMECTpEe NMPEeIyCMOTPEH 3a4eT C OLEHKOW, MPOBOJUMBINA B (opme
WHAMBUIYAIIbHON Tpe3eHTaluMu 10 H3yuyeHHoM TeMe. B uyerBeprom cemectpe oOydeHus
MPEeIyCMOTPEH JK3aMeH, MPOBOAMMBIA B (QopMe HEMOATOTOBIEHHOTO MOHOJIOTMYECKOTO
BBICKA3bIBAHUS 110 OJIHOM U3 MPEUIOKEHHBIX TEM MPOJOKUTEIBHOCTRIO 1-2 MUHYTHI; OTBETa Ha
Bompochl (3-5) mapTHepa WM TpenojaBaTelis MOoCie MPEICTAaBIEHHOTO MOHOJOra; TPYNIOBOM
JIETTOBOM TMpE3eHTAalluM MO M3y4eHHOU Teme. KpuTepuu BBICTaBIEHHUs 3ayeTra, 3a4eTa C OIEHKOM,

9K3aMCHa O03BYYHBAIOTCA IPEIIOAABATCIICM HaA IICPBLIX 3aHATUAX 110 JUCIHUILIUHEC.
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	Для оценки результатов обучения по дисциплине учебным планом в третьем семестре предусмотрен зачет, проводимый в форме индивидуальной презентации по теме: “Bank Presentation (Finance)”.
	Для оценки результатов обучения по дисциплине учебным планом в четвертом семестре предусмотрен экзамен, проводимый в форме
	1) неподготовленного монологического высказывания по одной из предложенных тем продолжительностью 1-2 минуты;
	2) ответа на вопросы (3-5) партнера или преподавателя после представленного монолога;
	10. РЕСУРСНАЯ СОСТАВЛЯЮЩАЯ
	11.1. Основная литература

	11.2 Дополнительная литература
	11.3. Современные профессиональные базы данных, информационные справочные системы, электронные библиотечные системы
	Освоение обучающимся дисциплины предполагает посещение практических занятий, выполнение практических заданий, выполнение заданий для самостоятельной работы. При подготовке к практическому занятию обучающемуся необходимо повторить пройденный материал по изучаемой теме, с целью быть готовым к устному опросу, а также предоставить выполненные письменные домашние задания. В рамках данной учебной дисциплины выделяется особая роль и значение самостоятельной деятельности студента в процессе овладения языком. На всех этапах обучения обращается внимание на обучение студентов методике самообразования, которая позволяет им овладеть приемами извлечения информации из текстов, знакомит со способами ее передачи как в устном, так и в письменном виде, а также в форме делового письма, устных докладов, сообщений и презентаций.
	Освоение дисциплины предполагает выполнение практических заданий (практики) во время контактной работы с преподавателем либо в часы самостоятельной работы. Все практические задания дисциплины предоставляются преподавателями во время занятий и размещаются в локальной сети Академии и электронной информационно-образовательной среде. Выполненные практические работы сдаются на проверку преподавателю одним из следующих способов: предоставление выполненного домашнего задания лично в руки преподавателю, отправка преподавателю на почтовый ящик. При отправке преподавателю выполненной работы по почте обучающемуся следует обеспечить личную идентификацию. Как правило, в теме или тексте письма указывается курс, ФИО обучающегося, дисциплина, тема, по которой выполнена работы. Отдельные практические работы могут быть проверены преподавателем непосредственно в аудитории.
	Для закрепления приобретенных знаний, умений и навыков, для развития способностей к самообучению в дисциплине предусмотрена самостоятельная работа. Самостоятельная работа может выполняться обучающимся дома или в аудиториях Академии, специально отведенных для самостоятельной работы и оснащенных необходимым техническим и программным обеспечением, доступом к ЭИОС и ЭБС. Для успешного выполнения самостоятельной работы обучающемуся рекомендуется заранее ознакомиться с перечнем заданий и графиком ее выполнения. Подготовка к практическим занятиям с последующим участием в устном опросе предполагает: систематическое изучение аутентичного материала из учебников и источников дополнительной литературы; подготовку индивидуального вокабуляра по пройденной теме; работу со справочной литературой и словарем; работу над ошибками. В рамках данной учебной дисциплины обучающиеся выполняют самостоятельную работу в виде повторения пройденного материала по всем изучаемым темам десяти разделов, устно и письменно (письменные домашние работы) отвечают на вопросы для подготовки к текущему контролю в соответствующем семестре, а также готовятся к индивидуальным или групповым презентациям для прохождения промежуточной аттестации по дисциплине.
	Для выполнения практических заданий самостоятельной работы по данной дисциплине в домашних условиях (за пределами Академии) обучающемуся необходим персональный компьютер (планшет) и программный пакет Microsoft Office не ниже 10 версии. Самостоятельная работа сопровождается методическими указаниями, размещенными в локальной сети Академии и электронной информационно-образовательной среде. Методические указания содержат формулировку задания, примерную технологию выполнения, формат сдачи выполненной работы. Преподаватель во время аудиторных занятий заранее обсуждает с обучающимися задание самостоятельной работы и порядок ее сдачи. Консультации по выполнению самостоятельных работ, обсуждение отметок и допущенных ошибок, защита отдельных видов самостоятельных работ осуществляется во время КСР на кафедре прикладной информатики или в аудитории по расписанию. Консультации преподавателя по выполнению самостоятельной работы могут осуществляться посредством асинхронного (почта, ЭИОС) и синхронного (zoom, сети) коммуникационного взаимодействия по предварительной договоренности с преподавателем. Выполняемые самостоятельные работы являются элементами текущего контроля и оцениваются преподавателем. Полученные отметки учитываются при выставлении зачета, зачета с оценкой, экзамена.
	Формой промежуточного контроля выступает зачет, зачет с оценкой, экзамен. Зачет, проводимый в форме индивидуальной презентации по изученной теме, выставляется в первом и третьем семестрах обучения. Для оценки результатов обучения по дисциплине учебным планом во втором семестре предусмотрен зачет с оценкой, проводимый в форме индивидуальной презентации по изученной теме. В четвертом семестре обучения предусмотрен экзамен, проводимый в форме неподготовленного монологического высказывания по одной из предложенных тем продолжительностью 1-2 минуты; ответа на вопросы (3-5) партнера или преподавателя после представленного монолога; групповой деловой презентации по изученной теме. Критерии выставления зачета, зачета с оценкой, экзамена озвучиваются преподавателем на первых занятиях по дисциплине.
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